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DISLAIMER

The author and publisher make no representation or warranties with respect to the
accuracy or completeness of the contents of this work and speci�cally disclaim all
warranties, including without limitation warranties of �tness for a particular purpose.
No warranty may be created or extended by sales or promotional materials, the advice
and strategies contained herein may not be suitable for every situation.

 
This work is sold with the understanding that the publisher is not engaged in rendering
legal, accounting, or other professional services. If professional assistance is required,
the services of a competent professional person should be sought. Neither the
publisher nor the author shall be liable for damages arising here from.

The fact that an organization or website is referred to in this work as a citation and/or a
potential source of further information does not mean that the author or the publisher
endorses the information the organization or website may provide or
recommendations it may make.Further, readers should be aware that internet websites
listed in this work may have changed or disappeared between when this work was
written and when it is read. 

 
 

INTRODUCTION

I have read many intriguing stories about
people bootstrapping their organiza�on by
using their personal credit cards. I am
confident to have learned or know someone
who has been doing the same thing as well.

 

Using only your personal credit score to fund
your own company might be risky business
enterprise. Some unforeseen events take
place which necessitates obtaining addi�onal
financing, and if you cross out the use of your
charge cards, you will be denied everywhere
you go. You are considered high risk and
financial ins�tu�ons do not lend to high-risk
entrepreneurs. Furthermore, you do not
desire to ask Guido, the cousin of Luigi! 
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Build It and It Will Grow

Short of having an armed associate with me personally, the protec�ve shield of the business has
been mandatory. Minus the benefits of a corpora�on, business owners ' are literally saying to their
creditors, "If my business cannot pay its own bills, please take my home, financial ins�tu�on
accounts, auto, jewelry, household furnishings, along with all other individual property to meet the
debt".

The legal services of organizing my organiza�on were compara�vely inexpensive. The tax ID and LLC
registra�on price was significantly much less than $300.00. Truly it would have been comparable to
hiring somebody named "Guido".

 

It is projected that about 250,000 people start off businesses every year. Financing is o�en looked
at as the real obstacle for most marketers.

Your understanding of financing could be the beginning of your travels toward a solu�on. Realizing
the issues, understanding the challenges of every single move, and being armed with informa�on
will provide you with the resources to be successful. I am going to "walk" you through the method
I've learned from others along with a couple lessons I learned myself.

Thus, now the million-dollar ques�on becomes “How will I get the money to begin my company?”

I had never heard of business credit and once I did, I began to take baby steps towards building a
powerful business credit score. While working on my business idea I also worked full �me as a
consultant. It was challenging, the road filled with potholes and blind alleyways, so fortunately for
me, I made the decision to keep a salary coming in as I pursued my business dream. Do not quit
your day job if you can help it just yet! A�er all, building business credit requires you to spend
money, and depending upon your business model, perhaps lots of it. You will need to make
purchases that your business needs and the vendors will report your payment history to the
business bureaus, thereby establishing your business credit history. It is important to start strong,
pay invoices on �me, and develop good rela�onships right from the get-go. Finally, if you have
someone named “Guido” in your entourage, I will strongly suggest a corpora�on for protec�on! 
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