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NOTICE: You Do NOT Have the Right  
to Reprint or Resell this Report! 

 

You Also MAY NOT Give Away,  
Sell or Share the Content Herein 

 

 
 
© 2021 Copyright 
 

 
 
Legal Notice:  
 
The author and publisher of this book have used their best efforts in preparing this book. The 
author and publisher make no representation or warranties with respect to the accuracy, 

applicability, fitness, or completeness of the contents of this book. The information contained in 
this book is strictly for information and educational purposes. Therefore, if you wish to apply ideas 
contained in this book, you are taking full responsibility for your actions. 

The author and publisher disclaim any warranties (expressed or implied), merchantability, or 
fitness for any particular purpose. The author and publisher shall in no event be held liable to any 
party for any direct, indirect, punitive, special, incidental or other consequential damages arising 
directly or indirectly from any use of this material, which is provided “as is”, and without 
warranties. 
 

As always, the advice of a competent professional should be sought. The author and publisher do 
not warrant the performance, effectiveness or applicability of any sites listed or referred to in this 
book. Any links are for information purposes only and are not warranted for content, accuracy or 
any other implied or explicit purpose. 
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Introduction 
I’m pretty excited about this report because creating a sense of urgency - buy now! - 

is often-forgotten piece of information which usually sets the line between a 
successful, profit-pulling campaign and a not-so-successful one. 

 
Most people just don't have that covered while designing their offers. 

 
So, inside this report you’ll find 27 ways to get people off the fence and agreeing 

to take action. 
 
Best of all, you can use these methods in sales letters, sales videos, webinars, 

adverts, direct mail letters, newsletters, forum signature files and even during face-to-
face sales situations… They work everywhere! 

 
Now before we jump in, let me offer one piece of advice: 

 
Combine these triggers whenever possible. One trigger is powerful, 

but when used together they work synergistically to boost sales even further. 
 

Okay, with that said, now let’s get to it… 
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1. Offer Time-Sensitive Bonuses 
Just by offering a bonus is a great way to urge people to buy what you’re selling. But, 

when you make the bonus time-sensitive, you just increase the urgency. And that 
means increased sales! 

 
Examples: 

  

 Order the Dieting Made Easy book within the next 48 hours, and 

you’ll get the Dieting Made Easy cookbook absolutely free! 

 

 Buy this vehicle and you’ll get three year’s worth of oil changes 

for free – but hurry, this special offer ends tomorrow! 

 

2. Use Quantity-Limited Bonuses 
Instead of putting a deadline on a bonus, you can simply limit the bonus to the first X 
number of customers who order. 

 
Tip: To make this method even more effective, be sure to tell your 

prospects how many bonuses are left. You can do this by updating 

your sales page frequently. Or, if you have an offer that’s likely 

to sell out quickly, then use a script that shows the data in real 

time. 

 
Examples: 

  

 The next 100 77 people who claim their workshop seat will get the 

recordings absolutely free! 

 

 Be one of the next 250 27 people to order now and you’ll get a 

free can of carburetor cleaner! 

 

3. Announce A Bonus Coaching Offer 
Yet another type of bonus you can offer is the gift of your time. And one way to do 
this is by offering free coaching. 


